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SUBJECT: 

• REDUCING FINANCING COST FRICTION USING FUNDING PORTALS

NEED: 

• ISSUERS: LOWER FINANCING COST and IMPROVED WORKFLOWS

• INVESTORS: INFORMATION and ACCESS

• MARKETS: TRANSPARENCY and COORDINATION

IDEA: 

• START A MUNICIPAL MULTIPLE LISTING SERVICE (MMLS)

SC	GFOA	DISCUSSION	TOPIC
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INTRODUCTION
SECTION	ONE
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SC	GFOA	
DISCUSSION	TOPICS

I. Introduction
II. Background
III. Funding	Portals
IV. Municipal	Multiple	Listing	

Service
V. Value	&	Business	Model	

Discussion
VI. Conclusion
VII.Disclaimer
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OUR	TEAM
• 35+	professionals	with	

industry	leading	credentials
• Accredited	Investment	

Fiduciary®
• Chartered	Financial	

Analyst®
• Certified	Financial	Planner™
• Certified	Behavioral	Finance	

Analyst
• Certified	Public	Accountant

• Multiple	locations	throughout	
South	Carolina	and	the	
Southeast

ALLEN	GILLESPIE,	CFA®
Partner,	Chief	Investment	
Officer

SCOTT	SOLTAU
SVP,	Capital	Markets

CHIP	HARDY,	AIF®,	CBFA
SVP,	Fiduciary	Consultant

WILL	KIBLER
VP,	Investment	Advisor

JOHN	HIRT
SVP,	Capital	Markets
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OUR	MISSION

“TO	DELIVER	FINANCIAL	
PEACE	OF	MIND	WITH	

UNEQUALED	
CONFIDENCE	&	
CONVICTION”
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• KNOWLEDGE:	
üWe	have	assembled	a	group	of	professionals	with	decades	of	experience	from	all	corners	of	
the	industry.	Our	team	has	the	necessary	knowledge	to	formulate	custom	solutions	to	meet	
the	needs	of	our	clients.	

• INTEGRITY:	
üAs	an	independent,	SEC	registered	investment	advisor	and	FINRA	registered	broker	dealer,	we	
have	taken	control	and	responsibility	for	decisions	that	have	a	financial	impact	on	our	clients.	
Our	unbiased	approach	to	investment	management	builds	a	strong	foundation	of	trust	that	
supports	long	lasting	relationships.	

• STEWARDSHIP:	
üWe	take	every	opportunity	to	earn	and	renew	our	client’s	confidence	by	ensuring	that	the	
little	things	are	consistently	done	right.	

OUR	VALUES
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I.			INVESTMENT	MANAGEMENT
• FIXED	INCOME	PORTFOLIOS
• CASH	MANAGEMENT
• ASSET	LIABILITY	MANAGEMENT

II.		RESEARCH	&	CAPITAL	MARKETS
• FIXED	INCOME	RESEARCH
• FIXED	INCOME	EXECUTION
• EQUITY	RESEARCH
• OTHER	SERVICES:	BOND	ACCOUNTING	&	DATA	AGGREGATION

III.	FIDUCIARY	CONSULTING

IV.	RETIREMENT	PLAN	CONSULTING

CORPORATE	&	INSTITUIONAL	SERVICES
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BACKGROUND
SECTION	TWO
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PRE-CRISIS	PERIOD	(PRE	2008)
• Inception	of	Peer	to	Peer	Loan	Market	
(2005)

• Municipal	market	perceived	as	stable

CRISIS	PERIOD	(2008-2009)
• Historic	spread	widenings	in	muni	credit
• Collapse	of	auction	rate	muni	securities
• Muni	derivative	issues
• AIG	Bankruptcy
• Distress	of	mono-line/muni	insurance	companies

BACKGROUND
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POST-CRISIS	PERIOD	2010-2016
• Municipal	Advisor	Rule	(2010)	– Dodd	Frank
• Direct	Placements	as	Percent	of	Muni	Mkt	(<	5%	
to	>	25%)

• Increasing	regulator	and	rating	agency	concerns	
about	muni	direct	placements

v2012	Jobs	Act	(Crowd	Funding	Mandate	to	SEC)
vSouth	Carolina	Issues	Crowd	Funding	Rules	
(2015)

TRUMP,	TECHNOLOGY,	AND	
TRANSFORMATION	PERIOD	(2017-)

• Bank	balance	sheet	composition
• Where	is	the	public	in	direct	placement	
public	finance?

• What	is	the	purpose	of	public	finance	
projects?

• Taxes,	Infrastructure,	Regulation?

BACKGROUND



10/12/17 12

• TYPICAL	BANK	BALANCE	SHEET
ü Securities	(20.66%	of	Assets)
ü Loans	Secured	by	Real	Estate	(27.2%	of	Assets)
ü 1-4	Family	Residential	Mortgage	Loans	
üNonfarm	nonresidential	Commercial	real	estate	loans
ü Construction	and	Development
üHome	Equity	Lines
ü Commercial	&	Industrial	Loans	to	Businesses	(11.67%	of	Assets)
üRetail	Loans	to	Individuals	(9.15%	of	Assets)
ü Car	Loans
ü Credit	Cards
üOther	Loans	and	Leases	(6.59%	of	Assets)

Source:	FDIC

BACKGROUND:	U.S.	BANKS:	MAJOR	ASSET	CATEGORIES



10/12/17 13

BACKGROUND:	DIVERSITY	IN	BANK	LOAN	PORTFOLIOS
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FUNDING	PORTALS
SECTION	THREE
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• Time	and	Labor
• Narrow	audience
• Expensive	&	Inefficient	

due	diligence	process
• Expensive	&	Uncertain	

closing	costs
• Cost	problem	is	larger	

for	smaller	capital	raise

KEY	IMPEDIMENTS

TYPICAL	COSTS	-
SELLSIDE

• Underwriting
• Distribution
• Legal
• Financing	Cost
• Structure
• Time	to	Market

TYPICAL	COSTS	- BUYSIDE
• Research	&	Due	

Diligence
• Client	Servicing	

Costs

• Operational	Risk
• Return	Hurdles
• Access	&	

Structure

BANKS

ACCREDITED	
INVESTORS

INSTITUTIONAL	
INVESTORS

INDIVIDUAL	BORROWER/PRIVATE	
COMPANY/MUNICIPALITY

ADVISOR/
PLACEMENT	AGENT

FUNDING	PORTALS:	HOW	A	VC	MAKES	A	10X	
IMPROVEMENT?
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• Standardized	Docs
• Transparent	Terms	&	Valuation
• More	efficient	process
• Regulatory	compliance	oversight

KEY	ATTRIBUTES

INVESTORS

ISSUER	

ISSUER	2	

EXCHANGE	(I.E.	NYSE)

• Membership	fees
• Listing	fees
• Trading	Fees
• Sell	data

REVENUE	SOURCES

FUNDING	PORTALS:	HOW	A	VC	MAKES	A	10X	
IMPROVEMENT?
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FUNDING	PORTALS:	MULTIPLE	LISTING	SERVICE
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FUNDING	PORTALS:	MUNI	MULTIPLE	LISTING	SERVICE
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• Business	Stage
• Annual	Revenue
• Use	of	Proceeds
• Industry
• Affinity	Groups
• Community	Partners

BUSINESS	
COMMUNITY

• Region
• State
• City

GEOGRAPHIC	
COMMUNITY

• Raise	Type
• Funding	Round
• Debt:

ü Interest	Rate
ü Final	Maturity
ü Pay-Back	Period

• Equity:
ü Hold	Period
ü Primary	Exit	

Strategy
• Investment	Funds:
• Investment	Strategy

INVESTMENT	
CHARACTERISTICS

FUNDING	PORTALS:	BUYER	PREFERENCES	=	EFFICIENTCY
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FUNDING	PORTALS:	
DATA	AGGREGATION	=	MA,	STAFF	&	LEGAL	EFFICIENTCY
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FUNDING	PORTALS:	ALLOW	ISSUERS	FEEDBACK
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BUSINESS	MODEL	DISCUSSION
SECTION	FIVE
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BUSINESS	MODEL:	REVENUE	SOURCES

• LISTING	
FEES

ISSUERS

• Membership	Fees

ADVISORS
MUNICIPAL	ADVISORS

ATTORNEYS
PLACEMENT	AGENTS

• Origination	Fees

• Data	Fees

INVESTORS
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ENCOURAGES	A	STRONG	BUSINESS	ECOSYSTEM

• Regional	market	for	capital
• Stimulates	local	economic	growth
• Enhances	community	participation
• Cross-referral	opportunities
• Ability	to	track	community	impact

COMMUNITY	PARTNERS
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BUILDING	A	CAPITAL	HIGHWAY	&	“BRIDGING”	THE	FUNDING	GAP
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Contributor:	Fintrust	Brokerage	Services,	CTB	ID:	114548,	Run	Date:	09/21/2015

DETAILED	READERSHIP	REPORT	– THOMSON	REUTERS

TICKER USER	CITY USER	STATE
LC.N{LC.N} Singapore

ONDK.N{ONDK.N} Singapore
DDD.N{DDD.N} Queensway
SSB.OQ{SSB.OQ} San	Francisco CA

WRLD.OQ{WRLD.OQ} San	Francisco CA
RM.N{RM.N} San	Francisco CA

SSB.OQ{SSB.OQ} Greenwich CT
SSB.OQ{SSB.OQ} Greenwich CT
SSB.OQ{SSB.OQ} New	York NY

• Countries	where	FinTrust Brokerage	
Services	reports	have	been	downloaded:

• China	
• Israel
• Brazil
• France
• Turkey
• London
• Canada
• Spain
• Sweden
• Most	of	the	50	states		
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CONCLUSION
SECTION	SIX
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• Funding	portals	are	designed	to	squeeze	out	costs

• FinTrust,	as	both	an	IA	and	Broker	Dealer,	seeks	to	enhance	income	through	
smart	portfolio	management.

• We	would	like	to	engage	in	this	conversation	with	you	and	or	your	FA’s	and	will	
follow	up	with	you	soon.

CONCLUSION
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ALLEN	GILLESPIE,	CFA,	PARTNER,	CHIEF	INVESTMENT	OFFICER
• Institutional	Investor,	“25	Rising	Stars	of	Hedge	Funds”
• South	Carolina	Retirement	System	Investment	Commission,	Commissioner
• CFA	Institute	Research	Challenge	Mentor	
• Licenses:	Series	4,7,24,53,63,65,	86	&	87
• B.A.,	Economics,	cum	laude,	Washington	&	Lee	University	

CHIP	HARDY,	SENIOR	VICE	PRESIDENT,	FIDUCIARY	CONSULTANT
• Commercial	Lender,	Institutional	Trust	Officer,	Retirement	Plan	Advisor
• Registered	Investment	Advisor	representative
• Accredited	Investment	Fiduciary
• B.A.,	Management	Economics,	Hampden-Sydney	College	

SCOTT	SOLTAU,	SENIOR	VICE	PRESIDENT,	CAPITAL	MARKETS
• Morgan	Keegan,	Senior	Vice	President,	Capital	Markets
• AmSouth	Capital	Markets,	Fixed	Income	Sales
• SunTrust	Capital	Markets,	Vice	President,	Fixed	Income	Sales	&	Trading
• Executive	Advisor	to	FoxMark International,	a	Tokyo	based	international	business	incubator,	

where	he	was	born	and	raised.
• B.A.,	Business	Administration,	Covenant	College

BIOGRAPHIES
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DISCLAIMER
SECTION	SEVEN
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This	presentation	has	been	prepared	by	FinTrust Investment	Advisors,	LLC	(together	with	its	subsidiaries	and	affiliates,	
collectively	“FTIA”)	for	the	exclusive	use	of	recipient	(“Recipient”)	using	publicly	available	information.		FTIA	has	not	
independently	verified	the	information	contained	herein,	nor	does	FTIA	make	any	representation	or	warranty,	either	express	
or	implied,	as	to	the	accuracy,	completeness	or	reliability	of	the	information	contained	in	this	presentation.		Any	estimates or
projections	as	to	events	that	may	occur	in	the	future	are	based	upon	the	best	judgment	of	FTIA	from	publicly	available	
information	as	of	the	date	of	this	presentation.		Nothing	contained	herein	is,	or	shall	be	relied	upon	as,	a	promise	or	
representation	as	to	the	past	or	future.		FTIA	expressly	disclaims	any	and	all	liability	relating	or	resulting	from	the	use	of	this	
presentation.	

This	presentation	has	been	prepared	solely	for	informational	purposes	and	is	not	to	be	construed	as	a	solicitation	or	an	offer	
to	buy	or	sell	any	securities	or	related	financial	instruments.		All	securities	are	offered	through	FinTrust Brokerage	Services,	
LLC	Member	FINRA|SIPC.		The	Recipient	should	not	construe	the	contents	of	this	presentation	as	legal,	tax,	accounting	or	
investment	advice	or	a	recommendation.		The	Recipient	should	consult	its	own	counsel,	tax	and	financial	advisors	as	to	legal	
and	related	matters	concerning	any	transaction	described	herein.		This	presentation	does	not	purport	to	be	all-inclusive	or	to	
contain	all	of	the	information	which	the	Recipient	may	require.		No	investment,	divestment	or	other	financial	decisions	or	
actions	should	be	based	solely	on	the	information	in	this	presentation.

This	presentation	has	been	prepared	on	a	confidential	basis	solely	for	the	use	and	benefit	of	the	Recipient.		Distribution	of
this	presentation	to	any	person	other	than	the	Recipient	and	those	persons	retained	to	advise	the	Recipient	is	unauthorized.	
This	material	must	not	be	copied,	reproduced,	distributed	or	passed	to	others	at	any	time	without	the	prior	written	consent	
of	FTIA.	

DISCLAIMER


